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MODE:  TU2SKY, BAUZ! Congress/Workshoproom 10A 

Participants: experts, stakeholder according to list below   

• No of people invited (including leader): 230 

• No. of people attended: 27  

• No of financial people attended: 4  

 

Attendance list signed 

Select (with bold text) which WP3 event was organized: 

• TWG - green finance thematic working groups:  
o i) staged renovation,  
o ii) circular economy & nature-based solution,  
o iii) district heating & energy communities,  
o iv) energy consumption monitoring & visualisation. 
FWG - Meeting with financing institutions 

• National level roundtable: 
o private 
o public 

• International level roundtable 
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Website announcement on Congress Webpage BAUZ!  

https://www.bauz.at/dienstag-8-april-2025/ 

 

AGENDA: 

16:00-18:00 Seminar room BA 10A:  

Workshop „Roundtable Financing in the Renovation Sector – Round Table RENOINVEST”  

Chair: Susanne Formanek  & Christina Böckl and Samuel KOK| RENOWAVE.at & IIBW 

•  
• Welcome by national project team (S. Formanek, C. Böckl, W. Amann, S. Kok)  
• 1_20250408_Introduction \u0026 RENOINVEST.pdf 

• Introduction and Presenting the participants  (see list above) 
• Presenting RENOINVEST and Results (See PPT 0_2025_04_08_Round table Autria 

Introduction )- with Poster  

 

 

https://www.bauz.at/dienstag-8-april-2025/
https://emihu.sharepoint.com/:b:/r/sites/RENOINVESTproposal/Megosztott%20dokumentumok/General/WP3/T%203.5%20-%20Organizing%20events%20connected%20to%20the%20roundtable%20activities%20MS4%20D3.1%20Lead%20CCIS/4.National%20roundtable%20AUSTRIA%20April%202025/PPT/1_20250408_Introduction%20%26%20RENOINVEST.pdf?csf=1&web=1&e=yeE7pY
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• KEYNOTES- Inputs from other projects- learnings from the others: 
 

o Findings from WEG zur Zukunft: The project "WEG zur Zukunft" deals with 
the sustainable renovation and modernisation of homeowners' associations 
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(WEG), especially with regard to energy efficiency and climate protection. 
Financing with regard to overcoming hurdles in the WEG will be examined 

See PPT: 2_250408_RENOINVEST_WEG zur Zukunft.pdf 

 

https://emihu.sharepoint.com/:b:/r/sites/RENOINVESTproposal/Megosztott%20dokumentumok/General/WP3/T%203.5%20-%20Organizing%20events%20connected%20to%20the%20roundtable%20activities%20MS4%20D3.1%20Lead%20CCIS/4.National%20roundtable%20AUSTRIA%20April%202025/PPT/2_250408_RENOINVEST_WEG%20zur%20Zukunft.pdf?csf=1&web=1&e=YGMdH9
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o Lessons learned from KRAISBAU : The KRAISBAU (Circular Economy in 
Construction) project aims to systematically transform the Austrian 
construction industry towards a circular economy. AI-supported 
technologies are being developed to make the entire life cycle of buildings 
more sustainable.   A central concern of KRAISBAU is the development of 
suitable funding and financing instruments that support the 
implementation of circular economy principles in the construction industry. 
To this end, existing framework conditions are analysed and 
recommendations for their adaptation are developed. The aim is to create 
financial incentives and funding models that encourage both public and 
private investment in sustainable construction projects.   The combination 
of public subsidies, private investments and innovative financing models 
is intended to effectively drive the transformation to a circular construction 
industry in Austria 
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See PPT : 3_250408_RENOINVEST_Kraisbau_Project.pdf 

 

https://emihu.sharepoint.com/:b:/r/sites/RENOINVESTproposal/Megosztott%20dokumentumok/General/WP3/T%203.5%20-%20Organizing%20events%20connected%20to%20the%20roundtable%20activities%20MS4%20D3.1%20Lead%20CCIS/4.National%20roundtable%20AUSTRIA%20April%202025/PPT/3_250408_RENOINVEST_Kraisbau_Project.pdf?csf=1&web=1&e=b8Ncbh
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o Findings from Meidlinger L : The "Meidlinger L Demo" project builds on the 
completed exploratory project "Meidlinger L" and aims to demonstrate a 
systemic overall solution for climate change adaptation in existing urban 
areas. The focus is on the implementation of a pilot project at Rosaliagasse 
1-7 in Vienna-Meidling, which combines measures such as façade greening, 
rainwater management and the integration of renewable energies. 
Financing models in combination with subsidies for renovations in Vienna 
are examined. 
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SEE ppt. 4_250408_RENOINVEST_MEIDLINGER L.pdf 

 

 

https://emihu.sharepoint.com/:b:/r/sites/RENOINVESTproposal/Megosztott%20dokumentumok/General/WP3/T%203.5%20-%20Organizing%20events%20connected%20to%20the%20roundtable%20activities%20MS4%20D3.1%20Lead%20CCIS/4.National%20roundtable%20AUSTRIA%20April%202025/PPT/4_250408_RENOINVEST_MEIDLINGER%20L.pdf?csf=1&web=1&e=Jv5S8i
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o Findings from GREENSCAPE: The EU project "GreenScape" aims to make 
urban areas more sustainable and livable through climate change 
adaptation. The promotion and financing of urban greenery is intended to 
increase the well-being of city residents, among other things. The project 
supports municipalities, architects and builders in the planning and 
implementation of such greening measures by providing know-how and 
promoting the exchange of best practices. 

o The Deliverable was introduced and was printed to be discussed. The 
document proposes a wide range of financing mechanisms for Nature-
based Solutions (NbS), particularly in urban settings. These mechanisms 
can be broadly categorized into traditional, innovative, and blended 
financing approaches. 

o Grants represent a major source of funding for NbS. These include 
European Union programs such as LIFE, Horizon Europe, Interreg, and the 
European Structural and Investment Funds (ESIF), as well as national and 
regional grants. These are typically non-repayable funds provided by public 
or philanthropic institutions to support environmental projects. 

o Donations and crowdfunding are also highlighted as effective tools, 
especially for smaller-scale or community-driven initiatives. These involve 
voluntary contributions from individuals, foundations, or organizations, and 
can provide flexible and fast access to funding. 

o Public finance instruments encompass a range of strategies that utilize 
government budgets or create economic incentives for green 
infrastructure. These include reallocating public budgets (e.g., from health, 
education, or security sectors), imposing taxes or fees on grey 
infrastructure, providing subsidies to private landowners for green 
development, charging user fees for park access, and collecting developer 
contributions or betterment levies. Revenue from the sale or lease of public 
land can also be reinvested in NbS projects. 

o Debt financing instruments include green bonds, green loans, and 
microfinance. Green bonds are issued to finance environmentally friendly 
projects and are repaid over time with interest. Green loans and 
microfinance provide capital specifically for green initiatives and can help 
bridge funding gaps, especially for smaller or community-based projects. 

o Equity investments involve investors purchasing shares in companies or 
projects implementing NbS. This approach is more suitable for nature-
based enterprises and often used by impact investors seeking both financial 
returns and environmental or social benefits. 

o Innovative market-based instruments aim to create economic value for 
ecosystem services. These include Payments for Ecosystem Services (PES), 
where beneficiaries of ecosystem services pay providers for their 
maintenance or restoration; biodiversity offsets, which compensate for 
environmental damage through conservation elsewhere; voluntary carbon 
markets, where carbon credits are traded to offset emissions; and public-
private partnerships (PPPs), which bring together government and private 
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sector resources. Ecotourism is also recognized as a financing model that 
channels tourism revenues into conservation and NbS maintenance. 

o Blended finance is promoted as an essential strategy for combining public, 
private, and philanthropic resources to scale up and sustain NbS projects 
over time. 
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SEE PPT: 5_250408_RENOINVEST_GreenScape CE_PPT.pdf 

https://emihu.sharepoint.com/:b:/r/sites/RENOINVESTproposal/Megosztott%20dokumentumok/General/WP3/T%203.5%20-%20Organizing%20events%20connected%20to%20the%20roundtable%20activities%20MS4%20D3.1%20Lead%20CCIS/4.National%20roundtable%20AUSTRIA%20April%202025/PPT/5_250408_RENOINVEST_GreenScape%20CE_PPT.pdf?csf=1&web=1&e=Zq3H66
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Presentation of the draft of the RENOINVEST national action plan for the promotion of 
private and public investments and financing of energy-efficient, sustainable building 
renovations. 

 

• Questions to be disussed:  
1. Suggestions for further measures to be included in the plan? 

2. What measures can be implemented in the short, medium or long term? 

3. Where should priorities be set, what is most urgent? 

4. Are there stakeholder groups that have not yet been taken into account in 
the draft, but are important for implementation? 

5. On the basis of the government programme 2025 – 2029 – how should the 
points on funding and financing for renovation and heating system 
replacement be specified (policy brief) 

 

See WHITEBOARD:  
https://app.mural.co/t/samuel5628/m/samuel5628/1743497406177/38582440d51024b4
4aa922ee4a0ed8cf1ef162df  

 

 

 

https://app.mural.co/t/samuel5628/m/samuel5628/1743497406177/38582440d51024b44aa922ee4a0ed8cf1ef162df
https://app.mural.co/t/samuel5628/m/samuel5628/1743497406177/38582440d51024b44aa922ee4a0ed8cf1ef162df
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MINUTES: 

1. Stakeholder privat 

 

In the first round the PRIVATE stakeholder mapping was presented and in 2 groups we 
discussed, if somebody is missing and if the Stakeholders are in line with de position 
with relevant and Impact. Starting with the private sector. 

 

Financially strong people – i.e. owners with a high income or assets –  can  often  carry 
out renovations (e.g. energy-efficient building renovations, green roofs, façade greening) 
without financial support. Whether state funding is high or low has little or no influence 
on their decision. 

Commercial property developers are companies that build, renovate and sell real estate – 
usually on a larger scale. Unlike private builders, they do not act for their own needs, but 
are economically oriented, with the aim of making a profit. Commercial property 
developers often handle many projects at the same time – e.g. entire residential 
complexes or office buildings. As a result, they have a large share of the entire 
construction and renovation market. They have expertise, good networks, access to 
capital and strategic planning – and are therefore often pioneers in new renovation 
standards or techniques (e.g. climate-friendly construction). Their decisions have an 
impact on many properties, and thus also on material prices, availability of skilled 
workers, demand for subsidies. Commercial property developers take out loans or 
investments for their projects. In this way, they influence how banks, investors or 
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development institutions evaluate and finance renovations. They plan economically and 
specifically include government subsidy programs or tax breaks in their financing models. 
Through their activities, they influence the market prices for construction services, 
materials and real estate – and thus also the profitability of renovation measures in the 
entire market. 

Independent financial advisors – i.e. people or small offices that are not tied to specific 
banks or insurance companies – support private households or small property developers 
with financing issues relating to construction and renovation. Their focus is usually on 
small-volume residential construction. In western Austria, there are many detached and 
semi-detached houses, smaller apartment buildings or private renovation projects. In this 
area, the support of financial advisors is particularly in demand, because owners often 
do not have their own specialist department or experience with complex subsidies or 
financing. Financial advisors suggest specific loans, funding models or forms of financing 
– e.g. which bank or funding programme should be used. In this way, they have a direct 
influence on how a project is financed – for example, whether sustainability is taken into 
account or funding programs are used for renovations. Owners often rely heavily on their 
recommendations. When financial advisors actively incorporate sustainability, efficiency 
or funding models, the number of ecologically or economically optimised renovations also 
increases.  

ECAS: private Contracting: The actual relevance is significantly lower than in the previous 
presentation on the A3 sheet – should be reclassified in the stakeholder overview. Why: 
Contracting models are contractually complex, often with a long-term commitment (10–
15 years). Many owners shy away from such long-term obligations and additional high 
costs – especially in private or small-volume residential construction. Even in subsidized 
housing or public buildings, there are often budgetary or subsidy restrictions. Many 
owners, especially private ones, do not know contracting well or do not trust the model 
sufficiently. In recent years, there have been some best practice cases due to the high 
costs.  There is a lack of visible, scalable best practice examples – especially in the 
renovation of existing buildings. Contracting works primarily with high energy costs and 
great savings potential – this is more likely to apply to larger, poorly insulated non-
residential buildings. In residential construction – especially in buildings that have already 
been partially modernised – the savings potential is often too low to make contracting 
economically attractive. Many public subsidies (e.g. housing subsidies, renovation 
cheques) rely on classic financing by owners. Contracting is rarely explicitly supported as a 
combinable model. 

An important lever for promoting private renovations would be to link rent increases to 
energy-efficient improvements for private owners. Specifically, rent increases should 
only be possible if the renovation demonstrably saves energy – for example, evidenced by 
an energy certificate or a renovation passport. 

This would create a clear incentive for landlords to invest in the energy quality of their 
buildings instead of increasing rents without any significant improvement. At the same 
time, this would create more transparency and fairness for tenants, as they would be able 
to see what they are paying more for – namely better energy efficiency and lower 
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operating costs. In the long term, this measure would also increase the renovation 
pressure in the private rental sector and thus contribute to achieving climate targets. 

Private donors: In order to provide greater support for the renovation of private buildings, 
new and targeted financing instruments are needed. One proposal is the introduction of a 
climate loan – i.e. a special, low-interest loan for energy-efficient renovation measures. 
This loan should be accessible as low-threshold, long-term and unbureaucratically as 
possible so that many owners can use it. Tax incentives also play an important role. For 
example, accelerated depreciation on renovation investments could be introduced. This 
means that owners can deduct their expenses for energy-related measures more quickly 
from their taxes – which makes the investment more economically attractive. Another 
point concerns the compensation of losses in tax: At the moment, losses from renting or 
investments can only be claimed for tax purposes if they are offset within 25 years. 
However, this can fall short, especially in the case of long-term, sustainable renovations. 
More flexible regulations are needed here so that climate-friendly investments are not 
disadvantaged. 

Private landlords: The warm rent – i.e. a rent that already includes all operating and 
heating costs – is basically a very transparent and user-friendly model. It makes it easier 
for tenants to plan actual housing costs and increases awareness of energy efficiency, as 
landlords are more motivated to reduce energy consumption. In Austria, however, the 
warm rent is still rare. More common is the so-called cold rent with separate billing of 
operating and energy costs. As a result, there is less incentive for landlords to carry out 
energy-efficient renovations, as the heating costs do not affect them themselves, but the 
tenants. More widespread rent models could help to promote energy-efficient 
renovations in the rental sector – especially if they are combined with clear legal 
frameworks and subsidy incentives. 

Conciliation boards play an important role, especially in connection with renovations and 
the resulting rent increases in private housing. If landlords want to raise the rent after a 
renovation, a legal review is often required to determine whether this increase is justified 
and appropriate. And most of them lose. In such cases, arbitration boards can mediate 
and provide clarity - both for tenants and landlords. They help to resolve conflicts out of 
court and create legal certainty for both sides. 

At the same time, arbitration boards can help to enforce higher rents in the event of real 
energy improvements if they can be proven to lead to lower operating costs or better 
living comfort. In this way, they ensure that renovations are also economically viable in 
the private rental sector. 

Construction coaches or renovation coaches play a central role when it comes to the 
successful implementation of private renovations. They often take on a "caretaker" 
function by accompanying owners through the entire renovation process - from the initial 
idea to the finished implementation. They can not only take over the technical 
construction supervision, but also support the organization of financing. This means that 
they help with the selection of suitable subsidies, with the completion of applications and 
even with coordination with banks or financing agencies 
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Especially for private owners who have rarely or never renovated, such contact persons 
are a great relief. They ensure more trust, fewer errors and a higher probability of 
implementation – which can ultimately also have a positive influence on the renovation 
rate. 

At the EU level: e.g. through the Green Deal, the Just Transition Fund or programmes 
such as InvestEU, so-called green and social funds are being allocated, which are also 
becoming increasingly important in the area of private renovation financing. They are 
considered innovative financing instruments because they specifically promote projects 
that combine ecological and social goals – such as energy-efficient renovations, barrier-
free conversion or affordable, climate-friendly housing. These funds provide capital for 
sustainable investments, either in the form of subsidies, low-cost loans or shareholdings. 
They are often financed by public funds, but sometimes also by institutional investors, EU 
programmes or private impact investors who want to achieve both financial and social 
added value. At the national level: through special funding programmes of the ministries 
or special funds via Austria Wirtschaftsservice GmbH (AWS), Kommunalkredit, or the 
Austrian Development Bank (OeKB). At the state level: occasionally by state funding 
agencies or pilot projects with a green orientation. Banks and social organizations can 
also manage green or social funds – for example, as part of cooperative or non-profit 
housing projects. In the future, these funds could be an important supplement to classic 
housing subsidies – especially for target groups that previously had difficulty accessing 
renovation financing, such as lower-income households or community housing projects. 

Impact investing is not awarded by government agencies, but usually comes from private 
or institutional investors who consciously want to invest in projects with social or 
environmental added value. They provide capital, but expect not only financial returns but 
also positive effects on the environment or society. Typical players in impact investing are 
foundations and charitable funds – e.g. ERSTE Foundation, Ashoka, BMW Foundation, 
specialised impact investment funds – e.g. responsAbility – they manage investors' money 
and invest it specifically in sustainable projects worldwide, including housing and energy, 
banks with a focus on sustainability – e.g. Umweltbank, GLS Bank – grant targeted loans 
for renovations, energy efficiency or social housing projects, and venture capital & private 
individuals Equity funds with an impact focus – invest primarily in start-ups or business 
models that offer solutions to social or environmental problems, as well as state-backed 
blended finance – e.g. Austrian Development Bank (OeEB) or international funds such as 
"InvestEU", which combine private capital with public money 
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2. Stakeholder public 

In the second round the PUBLIC stakeholder mapping was presented again in 2 groups 
and we discussed now, if somebody is missing and if the Stakeholders are in line with de 
position with relevant and Impact. Starting with the private sector. 

In the public sector, contracting is currently only applicable to a limited extent. This is 
partly due to the fact that it is linked to certain legal and financial framework conditions – 
for example, liability issues in which the federal government and Austria 
Wirtschaftsservice GmbH (AWS) play a role. In Austria, there is still no concrete 
implementing ordinance of the AWS, which would be necessary for a clear and legally 
secure implementation. In addition, contracting is considered problematic by many. The 
reason: Such models are often offered by financial service providers who expect a high 
return. At the same time, construction costs are currently very high, while energy prices 
are low – which significantly limits the economic attractiveness of such models. 

A special example is energy supply contracting, such as that offered by TECUM. This is 
not about saving energy, but about TECHUM providing the heating system, including heat 
meters. Customers then pay for the heat actually supplied. The model is therefore aimed 
more at the provision of infrastructure than at renovation measures to increase efficiency.  
 
When dividing up the target groups, the question arises as to how public and non-public 
actors can be sensibly distinguished. A feasible suggestion is to divide it into: 
 
1. Residential construction (e.g. private owners, non-profit property developers) 
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2. Non-residential construction (e.g. public buildings, commercial real estate, 

education and healthcare facilities) 
 
This categorization is practical, as requirements, funding logic and decision-makers differ 
significantly depending on the type of use. 
 

Dilema with the building societies: In the area of single-family houses, the building 

societies played  an important role from 2009 onwards: At that time, they were used as 

submission points for renovation subsidies. This suited them well, as they saw it as an 

opportunity for new business. The target group was clearly defined – many people had 

already been saving up for home savings contracts for decades, usually with the aim of 

building their own home at some point. That was tradition and culture: grandmothers give 

grandchildren a home savings contract at birth. Then the renovation was presented to 

them as an attractive alternative.  The result was that the renovation rate increased 

noticeably. However, there was a turning point later: savings banks and building societies 

wanted additional state support from the ministry, for example in the form of financial 

security or new incentives. However, this support failed to materialize – and the 

renovation rate fell significantly again as a result. Today, building societies are still central 

submission points for funding applications, especially because they have the necessary 

structures and customer access. But with bad conditions, such as tax depreciation:  it 

used to be 15%, now it is 67%, which makes renovations more attractive.  

There  is currently an imbalance in housing subsidies: new construction is clearly 

preferred, although from a sustainability point of view it would make sense to promote 

the existing stock more strongly. In Austria, housing subsidies – i.e. financial support for 

new construction, renovation or housing – are awarded by the federal states. The housing 

promotion agencies of the individual federal states are responsible. Each state has its own 

housing subsidy with different guidelines, criteria and subsidy rates. This means that the 

award, amount and type of grants (e.g. direct grants, low-interest loans, annuity grants) 

differ depending on the federal state. This is tedious! The respective state governments 

or their responsible departments examine the applications and decide on the award. They 

are guided by internal state funding guidelines, which are adopted by the state parliament 

or continuously adapted. 

There are already approaches to long-term interest rate hedging (LTU), especially in the 

context of serial renovation – but so far only in the new construction sector. For the 

renovation area, a corresponding solution or implementation is currently still missing. 

Finally, the central question arises: How can the demand for restructuring financing be 

stimulated in a targeted manner?  This probably requires clear incentives, understandable 
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funding models, trust in advice - and structural support, such as from building societies 

that are close to the customers. Therefore, they are relevant and have an impact 

In the area of financing public renovations, the EU taxonomy is becoming increasingly 

important. It sets clear guidelines as to when investments are considered ecologically 

sustainable – this also applies to renovation projects. The top 15% of the lowest-emission 

buildings in the portfolio are particularly relevant. Only those who are located in this area 

or get there through renovation can be classified as "sustainable" according to the 

taxonomy. 

In Austria, the responsibility for the implementation of the EU Taxonomy Regulation lies 

with several bodies, as it is a cross-cutting issue that affects both environmental and 

financial policy. 

The ministries are essentially responsible: the Federal Ministry of Finance (BMF), BMIMI, 

and the FMA Financial Market Authority Austria is responsible for monitoring compliance 

with the EU Taxonomy requirements by financial market participants. For example, it 

checks whether companies meet their reporting obligations and correctly classify 

sustainable financial products. Implementation is carried out via national laws, 

ordinances and reporting obligations that are based on EU requirements. Companies and 

public bodies must take the taxonomy into account through sustainability reports, 

investment decisions and funding programmes. 

Another key criterion is life cycle analysis (LCA), i.e. the assessment of a building over its 

entire life cycle – from construction to use to demolition. However, this LCA must be 

considered fair and practical, because currently renovation projects are often not 

sufficiently recognized, even though they achieve very high savings. 

For example, if a building saves 98% of energy through a comprehensive renovation, this 

should be rewarded more financially or taken into account when granting loans. At 

present, this is not automatically the case, as many loans and financing models are not yet 

adapted to such effects. In order for restructurings to be better assessed and financed in 

the future, uniform standards for calculating LCAs at banks are needed. This is the only 

way to create a comprehensible, comparable and fair assessment – ideally by 2030 in 

order to achieve the EU climate targets. 

Federal States.  Housing subsidies (states)" instead of "funding departments of the states, 
clarity for the target group: The term "housing subsidy" is much more common in the 
public perception. Citizens, planners and also many political actors know immediately 
what is meant – it is about concrete funding programmes for renovation, new 
construction, energy efficiency, etc., which are awarded at the state level. The distinction 
between "state funding" and "federal funding" is important for many – for example, in the 
combination of renovation cheque (federal government) and housing subsidy (state). The 
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term "funding departments of the federal states" seems more technical or administrative 
and is not clearly recognizable as a political funding instrument. The term "housing 
subsidy" describes the function (promotion of housing construction), not the 
administrative structure. This makes communication closer to the citizen and more 
practice-oriented. 

Finally, there is the increase in construction costs. Construction costs are rising as a result 
of a chain of international, economic, political and regulatory factors. There is no single 
"polluter", but many contributors – from the world market to national politics to the 
structure of the housing and real estate market. 

 

Results of discussion: 

 

Methodology: 

As part of a participatory workshop format, the stakeholder analysis was carried out in 
two working groups. Each group worked with a large-format poster on which central fields 
of action and areas of influence were visualized. 

The participants received prepared, cut-out cards with the names of potential 
stakeholders. Together, these stakeholders were discussed, positioned and thematically 
classified. The role and influence of the individual actors in the context of the respective 
topic was explored. 

Missing or previously unconsidered stakeholders were identified, supplemented and 
appropriately located on the poster by the groups. This resulted in a common, visually 
supported understanding of the actor landscape and its relevance. 

The method enabled all participants to transparently understand the current status of 
the stakeholder analysis and to actively shape it. 

The use of posters and cards enabled a low-threshold, interactive and visual approach 
that actively involved all participants – regardless of previous knowledge or professional 
background. By jointly positioning, discussing and supplementing the stakeholders, a 
shared understanding of  the actor landscape was created. At the same time, the method 
promoted exchange at eye level, created space for different perspectives and made blind 
spots visible, for example by re-nominating missing actors. The visual representation also 
supported the common orientation and clear documentation of the current state of 
analysis and discussion. 
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PROOFS: 

Invitation and agenda: sent out via ZOHO CRM by Renowave.at 

 
Photos of the event:  
. 

CONCLUSIONS: 

 

 

NEXT STEPS: 

• Organise follow-up TWG meetings to refine further relevant topics to be discussed 
at next national platform events.  

• Organise next national platform event. 

 


